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It’s not about selling popcorn … it’s 

about funding your “Ideal Year of 

Scouting” through  proper planning, 

budgeting and goal setting . 

L ast year local units earned over $210,000 in cash commissions and prizes.  This year 

a record number of Scouting units within the Palmetto Council will use the Trail’s 

End Popcorn Sale to provide an exciting Scouting program for their youth members.  

Summer Camp is without a doubt one of the major highlights of the Scouting program.  

Almost always, it is the most expensive part of the Scouting year.  One easy way to pay 

for your entire year of Scouting and have a Summer Camp that you remember for years to 

come is through Popcorn sales. Another event to plan for from your popcorn earnings will 

be the 2017 Jamboree held in July.  Simply put, a successful popcorn sale allows your 

Scouts to do more while costing parents less. 

Popcorn sales is a proven method for units to earn the funds they need for the upcoming 

Scouting year.  When surveyed, over 70% of customers said they would buy Trail’s End 

popcorn when asked.  Unfortunately only 20% of the people surveyed have ever been 

asked  to buy popcorn!  Let’s be sure this year that we give as many people as possible an 

opportunity to buy our popcorn.   

When a Scout troop prepares for a campout, the food and equipment are distributed 

among all the members so no one Scout is responsible for carrying the entire load.  By 

encouraging our Scouts to set a popcorn sales goal, we provide them with the opportunity 

to succeed and help their team -- the Scouting unit -- earn the funds necessary to support 

their ideal year of Scouting. 

IMPORTANT DATES                                             

TO PUT ON YOUR CALENDAR 

JUNE-AUGUST:  Units sign up to               

participate. 

AUGUST 11:  District Popcorn Training (for 

all units).  See website for district times and 

locations. 

SEPTEMBER:  Units hold special Popcorn 

kick-off meetings.  Your sale is off and    

running! 

SEPTEMBER 8:  “Show & Sell” deadline - 

orders due in Trail’s End system.   

SEPTEMBER 16:  “Show & Sell” product 

distributed to unit Popcorn Kernels (to keep 

until unit kick-off). 

SEPTEMBER 19:  “Take Order” sale begins. 

OCTOBER 14  Unsold “Show & Sell” may be 

returned - up to 50% of each product     

ordered (full cases only) to District location.  

* Payment is due for popcorn sold. 

OCTOBER 21:  Council Popcorn sale ends.  

Note - Units may end their sale a few days 

earlier.  Check with your unit for your sale 

end date). 

Take Order deadline (for all orders) due in 

Trail’s End system. 

NOVEMBER 5:  Deadline for prize orders in 

Prize Mania system. 

NOVEMBER 4-5:  Take Order product         

is distributed to units for delivery to           

customers. 

NOVEMBER-DECEMBER:  Scouts collect 

and turn in money to unit Popcorn Kernels. 

DECEMBER 2:  District Kernels collect Take 

Order payments from unit Kernels at      

District turn-in locations (units should    

submit one check for total owed). 

NOTE - PAYMENT DEADLINES 

Show  & Sell payments are due by 

Oct. 14 

Take Order payments are due by 

Dec. 2 

Commission Schedule for 2016 
33% Base commission (including on-line orders) 

35% Commission if: 

 - unit turns in Ideal Year of Scouting budget (during August popcorn kick-off) 

 - unit turns in an activity planning calendar for the year (during August            
   popcorn kick-off) 

 - unit popcorn settlement is made by deadline (December 2nd) 

37% Commission if: 

 - unit meets above requirements 

 - unit achieves sales goal-determined by unit as presented on Ideal Year of       
   Scouting budget handed in during August popcorn kick-off (pending approval) 

Additional 3% - If a unit chooses not to participate in the Prize Mania program they will  

receive an additional 3% commission in lieu of prizes. 



 

TIPS FOR THE BEST RESULTS 

 Set your goal and don’t 
stop until you reach it. 

 Always wear your         
uniform. 

 Make a list of prospective 
customers. Include   
grandparents and other family members who 
don’t live nearby.  (Don’t  forget your Church   
family) and remember to go back to last year’s 
customers! 

 Remember to take two pens with you. 

 Ask “Will you help me earn my way to camp?” 

 Tell how good the popcorn is and show pictures   
of the product. 

 Tell how the money helps you go places. 

 When you hand the order sheet to the customer, 
ask, “Which items would you like to buy?” 

 Be ready to suggest your favorite if they are          
unsure. 

 The biggest reason people don’t buy is that they   
are not asked.  The more people you ask, the  
more you sell. 

 Be sure to say “thank you” to everyone, whether 
they purchase product or not! 

 Be cheerful! 

 Earn a popcorn patch by selling just $25 

 Fill It Up - fill up an entire order form (30 lines)    

     with orders and receive a  $10 Amazon gift card 

 

Restrictions 

 valid for Take Order portion of the sale only 

 filled order form must be submitted no later 
than November 5th 

 Sell $650 and earn a Clemson or Carolina Sports Day  

    (dates to be determined) 

“Oh, I’m sorry.  I don’t 

have any cash.” How 

many times have you 

heard that line?  Well, 

now there is an answer 

to that, mobile credit 

card readers that work 

with your smart-phone 

or tablet.  Everyone from coffee shop owners to flea 

market vendors, and yes, even Boy Scouts are using 

them to boost sales in the credit/debit card era.  

Many units have reported increases in sales of over 

15%.  There are also multiple options to choose from:  

PayAnywhere, PayPal, Square, and  GoPayment.  

Some even sell the readers at local retailers like 

Walmart and accounts can be set up in as little as 24 

hours.  Here is a link to a great article comparing the      

various companies:   

  http://tinyurl.com/kfgcr6z 

 

 

 

NEW for 2016  
If your unit sells $15,000 or more in 

Take Order sales, we will deliver your 

product to the location of your choice!  

If your unit qualifies, we will contact 

the unit kernel to arrange a time and 

location for delivery!   



 

 

To receive scholarship payments: 

 You must be between the ages of 18 and 24. 

 You must be a registered full time student (as defined by the                

  educational institution) at a national or state accredited college           

  or university, seminary,  vocational, or technical school.1 

 You must You must provide verification of enrollment by               

  submitting to Trail’s End a class schedule issued by the                  

  Registrar’s office. 

     1 Trail’s End will send payment in the amount of your credits  

    plus interest to your school to be applied to tuition, books/ 

        Materials and room and board. 

     1 You may also use these funds to pay for a church mission trip. 

Qualifying for other regional & national awards 

 You must be a registered member of the Boy Scouts of America. 

 Trail’s End will award the top selling Scout in the country and       

  the top 7 Scouts in each Scouting Region additional scholarship         

  funding. 

SHOW & DELIVER 

 Selling door-to-door with the take order form & product in-hand 

 Allows Scouts to make the sale, deliver the product, and collect 

  the money immediately all in one visit 

 No more multiple visits to the same house to complete the sale 

Advantage:  Only 1 visit per household with a  

possible repeat sale in 2 weeks! 
 

 

 

 

 

 

 

WHY DO SHOW & DELIVER? 

 A Scout can sell 4 times as much using Show & Deliver vs.  

  setting up a table at a store front 

 Customers purchase more at home ($18.00) vs. storefront ($9.00) 

 Save time & reduce the cost of your son’s Scouting program 

 Most productive use of a family’s valuable time 

 Spend more time selling and less time delivering & collecting! 

TAKE ORDER 

 The Scout goes door to door with a Take Order Form  

 The customer writes down their order on the Take Order Form 

 The Scout delivers the Popcorn (and collects the money from  

     the customer) in a few weeks. 

HOW MUCH PRODUCT SHOULD EACH UNIT ORDER? 

 Units are encouraged to order 50-70% of the previous year’s sale 

 Any remaining cases can be applied to your Take Order sale or  

     returned 

 Units have minimal risk of being “stuck” with additional product 

    - up  to 50% of each product can be returned (full cases only) 

REMEMBER TO BE SAFE 

Sell with another Scout and ask a parent or 

adult to go with you. 

NEVER go in anyone’s house or apartment. 

To qualify for the program: 

 You must be a registered member of the Boy Scouts of America. 

 You must have sold a minimum of $2,500 during one sale year. 

 You must submit the scholarship form and copies of completed 

Take Order Forms to Trail’s End, signed by the Popcorn Staff 

Advisor, by January 15th, 2017. 

 You must have a Social Security Number. 

After you qualify, the program: 

 Credits your account with 6% of your gross sales, up to a maxi-

mum of $1,000 per sale year (for example, $2,500 in sales x 6% 

= $150 in credit).   

 Your account will earn interest (compounded annually) at a 

rate equal to the prime rate as set by the Wall Street Journal on 

January 1st of each year. 

 Semi-annual statements will be issued in February and August. 

Note:  All sales in succeeding years qualify!  (you only have to hit the $2,500 sales mark one year to get it started) 



 Why Sell Popcorn? 

   High commissions - At least 33% of the proceeds of your sales go directly to your unit (up to 

37% if incentives are met or 40% if opting out of prize program) 

   No out of pocket expenses for unit - popcorn is distributed to your unit and you collect the 

money from the orders before you pay the Council for the popcorn.  No waiting for the profits - 

you keep them when you collect the orders. 

   Low risk - if you don’t sell all of your popcorn you can return up to 50% of each product, 

no questions asked, no penalties.  (Applies to Show & Sell only) 

   You have a support team - the Palmetto Council is committed to making this campaign         

successful for  everyone involved with your unit.  The volunteer and professional support system 

is readily available to assist you with the tools you need to reach your goals. 

   High quality products - Trail’s End popcorn is part of the Weaver Popcorn Company 

(established in 1928), which is one of the world’s largest popcorn producers.  They are         

committed to customer satisfaction and the success of your individual unit campaign.   

   One and done - thousands of packs and troops fund their entire year of program through this 

one popcorn sale. 

  Your sale helps others - funds generated from the popcorn sale provide hundreds of acres of 

camping property along with support for those who need help to participate in Scouting          

programs. 

 

SUPPORT  SCOUTING!  


